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Financial Wisdom
From Each Generation
Now that picnic season is in full swing, it’s
time for families to gather together, enjoy the
sun, share stories, and impart wisdom.
Each generation has a unique perspective,
especially when it comes to money and
finances. How each generation views the
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role of money can change dramatically
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depending on the economic climate in which
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they grew up. From the Great Depression, to
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rapid economic growth, to recessions and
everything in between, each generation has
wisdom to share about the meaning of money in their
lives.

look toward retirement, they reflect on their lives and the
part money plays in it. After experiencing bubbles and
bursts, highs and lows, Boomers understand the fragility
of material items and they are now spending money on
experiences over things. Boomers are selling big suburban homes and moving into condos in urban areas, going
on adventurous vacations, and trying new restaurants.
This young-at-heart generation is all about using their
money to create new and exciting experiences as they
embark on a new life stage.
Key Financial Wisdom: Spend money on experiences
over material objects. The lessons learned during
experiences will last forever.

Traditionalists (born before 1946)
This generation, also known as “The Greatest
Generation,” grew up in a time of sacrifice. Over 50% of
Traditionalist men were veterans and many came of age
during The Great Depression. Traditionalists coined the
term “waste not, want not.” Traditionalists have left strong
legacies of frugality, loyalty, and community.
Key Financial Wisdom: Rainy days are inevitable so
bring the best umbrella. Put money aside and SAVE.

Baby Boomers (born 1946-1964)
Many Boomers grew up in a time of economic prosperity.
The average family income was on the rise and many
Boomers began to enjoy more lenient disposable
incomes. Boomers—sometimes referred to as “The
Keeping Up With The Jones’s Generation”—became
competitive, optimistic, and idealistic. Today, as Boomers

Generation X (born between 1965-1979)
Gen X was heavily influenced by the explosion of 24-hour
media. By the time the average Gen Xer was 20 years old,
they had watched 23,000 hours of television !

It wasn’t just Madonna and Michael Jackson on MTV
that Xers were watching; CNN was blasting 24 hour
news. From WorldCom to Enron to politics to sports
scandals, these Xers saw many institutions called into
question. They became highly skeptical. Economically,
they endured a rocky path as they were heavily affected
by the dot-com boom and bust. Due to their skeptical
nature, this generation knows that things are not always
as they seem. If something seems too good to be true, it
probably is. Scrappy and resourceful Xers always have a
plan B, just in case plan A falls through, which they have
seen time and time again.
Key Financial Wisdom: Always have a financial backup plan.

Millennials (born between 1980-1995)
The dot-com bubble burst as Millennials were entering
high school, 9/11 turned the global economy into turmoil
as they were entering college, and the 2008 recession
occurred as they were hitting their stride in the
workplace. Due to these events and conditions, it’s no
wonder money can be a scary topic for some Millennials.
Although money is always important, Millennials are apt
to prioritize meaning in their jobs over a high salary. In
the 2013 Edelman 8095 Report, researchers found that
“having a job with purpose that matches my personal
passion” was the number one life goal of Millennials.
Key Financial Wisdom: Use your money for things
that bring meaning into your life.
Summer family get-togethers are a great time to ask the
different generations about what they experienced during
their formative years and the lessons that they have
learned. Each generation’s perspective offers unique
wisdom for your financial future.

Real Estate Investment Trust (REIT)
A pool of income producing properties (apartments,
shopping malls, office buildings, etc.) managed by a
real estate company. REITs are publicly traded
shares of these pools and provide their
shareholders with dividends from income on the
owned properties as well as the potential for capital
appreciation. REITs allow individual investors to
gain exposure to many different types of real estate
through a liquid and tax-efficient structure.

A Master Limited Partnership (MLP)
Limited partnerships that are primarily used by
energy infrastructure companies to provide taxdeferred returns to its partners. As partnerships,
MLPs do not pay corporate taxes—all gains, losses
and income flow through to the partners and are
taxed at their individual marginal rates. However,
cash distributions are generally classified as a
return of capital rather than income. As such, these
cash-flows are not taxed on receipt but deferred
until eventual sale of the MLP.

Alpha
The risk-adjusted value-add that an investment
manager can provide in excess of a benchmark
return. For example, an investment manager
returned 3% versus their benchmark (with similar
risk to the manager’s portfolio) return of 2%, then
the manager is said to have provided 1% alpha.

Quantitative Easing
Extremely loose monetary policy where the Federal
Reserve buys mortgage-backed securities, bank
debt and Treasury notes to lower the cost of borrowing. When used in conjunction with low interest
rates this adds stimuli to an economy by increasing
lending and generating economic activity.

The VIX
A commonly used measure of uncertainty or fear in
the market place. It is the prime measure of
perceived volatility (uncertainty or risk in the
movement of an investments value) and reflects
investors risk sentiment for the next 30 days. Thus,
an increasing VIX level indicates a higher
expectation of volatility in the future, both to the
upside and downside.

Investing Time and
Property into the Environment - Land Trusts
Land trusts are an increasingly popular way for those of
means to contribute to the care and stewardship of their
environment on a very local level.
Land trusts generally operate through contributions of land
that the land trusts take under supervision and ensure that
the land is used, or not used, in a specific way. The goal is
to maintain land in its natural or present state, and often to
find educational or conservation-related uses for the land.
The number of land trusts in the U.S. have grown
significantly over the past 20 years. Along with that growth
has come increased resources, acreage, and volunteers
associated with the trusts. According to the Land Trust
Alliance, acres protected by land trusts in the U.S. total 47
million, an increase of more than 23 million acres since
2000.

According to the Land Trust Alliance, these types of
easements have grown considerably. In 2010, there were
8.8 million acres of conservation easements, up from 2.3
million in 2000. As long as tax credits and an opportunity
to protect local land from development are available
through land trusts, their growth will likely continue.
Sometimes land owners are approached by land trusts to
consider donations of their land or of conservation
easements. The land owners’ goals should be thoroughly
considered, as well as the ultimate economic costs.
Although a tax credit may be available, the resulting
burdens placed on the land may unacceptably diminish its
value. An “eyes wide open” approach is encouraged. If
you have been considering donations of land or of
conservation easements to land trusts, please do not
hesitate to contact us.

Additional findings from the Land Trust Alliance’s 2010
Land Census include:




There are 1,723 such organizations in the U.S.,
almost all of which are local and state trusts
Volunteering for such trusts rose 70% since 2005
Land trusts have more than double the funding
they had in 2005

Land trusts can grow from outright donations of land,
which often derive from another type of land donation,
called conservation easements, which are granted by the
government.
Conservation easements work like this: a landowner will
receive two appraisals for a property—one if the land gets
developed, and another if the land were to be restricted
from development. The landowner will then donate the
property to a land trust and claim a tax deduction.

Land Trust Alliance’s 2010 National Land Trust Census, www.lta.org/census

There is typically a tradeoff; the owner is then restricted in
how and where he or she may commercially develop the
property.
Conservation easements have recently come under fire
for granting too many benefits to too small a portion of the
population, according to an article in Bloomberg in late
2013. But land trusts and donors believe that keeping the
tax benefits of the easements are essential to
disincentivizing large landowners from developing their
land or selling it to those who will.

Land Trust Alliance’s 2010 National Land Trust Census, www.lta.org/census
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